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AHAJII3 TA OIIIHKA PO3BUTKY MEPYEHIAN3UHIY
B PO3/PIBHINA TOPTIBJII

Ilpuodineno yeazy po3eumky mepyeHOAU3UHey 6 po30PIOHIL MOpeieii, ypaxosyouu 3apyOidcHull 00csio, KUl 8i00-
bpasicac KopinHi 3MiHU 8 OpeaHiz3ayii ynpasiinHs 306ymom, 3yMo8ieHi He uuie KOHKYDeHYIEIo, a U HeoOXiOHicmio npucmo-
CY8AHHI MOP208O-MEXHONO2INHUX NPOYecié 00 nogedinku cnoxcusayis. QOIPYHMOBAHO MeoPemuUKo-MemoOudHi 3axo0u
MepuaHOati3uney 07 peanizayii mosapie ma po3pooOienHs CmpamezivHux npoepam npooaxcy moeapie iz Memow sKic-
HO20 3a00801eHHs nonumy. Posenanymo 3apyoischutl 00c8io po3eumxy mepueHOasunzy 8 po3opionit mopezieni. Oyineno
egexmusnicms opeanizayii Mepuanoaizunzy po3opibHo20 Masa3uny ma 3anponoHOSaHo 3axo0u opeanizayii mepyanoaii-
3UH2Y 01 B00CKOHANEHHS po30pibHoT mopeieni. Haykogo-npaxmuuna yinHicms 00CIONCEHHS NPOABIAEMbCA Y CIMUMY-
JIOBAHHI CIONHCUBHO20 NONUMNY, 3POCTNAHHI NPOOAKCI8, PYXY 0OOPOMHO20 KANIMANY, (POPMYSAHHT eCTMemutHOi Kynbmypu

CNOMNCUBYUUX NOCIT)2 3a2AIOM.

Knrouoei cnoea: mepuenoatisune, cucmema MapKemuH208Ux KOMYHIKayitl, CRox#cusayi, NpoOyKm, puHox, OizHec, KOH-

Kypenyisi, po30pioHa mopeieis.

IHocranoBka mpoOsieMH. Y pPHHKOBUX yMOBax po3-
ZpiOHA TOPTIBIISL € 3HAYYIIOK CTPATETiYHOI0 C(Eeporo po3-
BUTKY EKOHOMIKHM. BaXITMBUM HampsMOM yIOCKOHAJICHHS
PO3piOHOT TOPTiBII € CHpHsHHS Ti PO3BUTKY 4Yepe3 3acTo-
CYBaHHSI Cy4acHUX (pOpMariB HOJIMIIEHHS SKOCTI CHIOXKHB-
YHMX TOCIYT 3 YIPOBa/DKCHHSIM IHHOBALITHUX TEXHOJIOTIH.
Cepen IHCTPYMEHTIB MapKETHHTOBUX KOMYHIKaliil y po3-
NpiOHil TOPTiBJIl IHHOBAIifHI TEXHOJIOTII CTAIOTh MpiopH-
TETHUM HAmpsMoM ii PO3BUTKY. PO3BHTOK IHHOBAaLiHHHX
TEXHOJIOTIH CIpHsE pallioHaTbHOMY 30yTy TOBapiB, CKOPO-
YeHHIO (piHaHCOBO-MaTepialbHUX Ta TPYIOBUX BUTPAT, Jla€
3MOry Habararo eeKTHBHIIIe 3IiHCHIOBATH INPOCYBaHHS
TOBapiB 10 MOKynuiB. OKpiM TOTO, HEAOCTAaTHHO BHUBYEHO
3aCTOCYBaHHS IHHOBALIHUX TEXHOJIOTIH 13 BUKOPUCTAHHIM
MEpUCHAAN3UHTY, a TaKO)K BHMAaraioTh YTOYHEHHS IIpio-
PHUTETHI HaNpsSIMHU BIPOBAIDKEHHS MEPUSHIAN3MHTY B PO3-
JpiOHY TOpriBimto. 3aX0Au MepYeHJal3eHIy pPO3BUBAIOTH
€CTETUYHY KyJIbTYpy KOMYHIKallil 31 CIIO)KUBaueM, OCKIJIbKA
CIIPSIMOBaHI Ha MIIBUIIEHHA KyJIBTYPU TOBApHHUX IOCIYT
B YMOBax KOHKYPEHTHOTO PHHKY, IO 3PELITOI0 BEIE 0
3pOCTaHHS MOIUTY, MPOJAXKiB, MPHCKOPEHHS 00OPOTHOTO
Kartitaiy. Kepytouuch TakuMu NepCrieKTUBHUMU BUTOAAMH,
TEOpeTUYHE OO PYHTYBaHHS Ta pO3pOOIEeHHSI HayKOBO-TIPaK-
THYHUX PEKOMEH/Ialiil 100 PO3BUTKY MEpUYEHIal3UHTY B
PO3IpiOHil TOPTiBiI BU3HAYMIIA METY TAHOTO JTOCHIHKESHHS,
JUTSL TOCATHEHHSI SIKOi ITOCTABJIEHO TaKi 3aBAAHHS: BUBYUTH
3apyObKHUHM [TOCBiJ PO3BUTKY MEpYCHAAN3MHTY B PO3-
JpiOHI TOPriBii Ta 3alpPOIOHYBATH NPIOPUTETHI HAMPAMHU
PO3BUTKY MepyeHJai3uHry B po3ApiOHiH TOprieii; po3pa-
XyBaTH e(EeKTUBHICTh OpraHizamii MepuaHAai3WHTy pO3-
JPiOHOTO MarasuHy Ta 3alpOIOHYBAaTH 3aXOIH OpraHi3arii
MepYaHIA3UHTY IS BOOCKOHAJICHHS PO3APIOHOI TOPTIBII.

AHani3 octaHHiX gochailkeHb i myOaikauiii. Pop-
MyBaHHS 1 PO3BUTOK MEpUYCHOAM3MHTY HAOyB IITHPOKOTO
MOIIMPEHHS] B PO3BMHEHHUX KpaiHaxX cBiTy. Y 3B’S3Ky i3
UM OCOOJIMBUI IHTEpEC MpPEICTaBIIse BUBYCHHS 3apyOixk-
HOTO JIOCBily PO3BHTKY MEpYCHAAW3UHTY B PO3IPiOHIN
TOPTiBIIi, 30KpeMa y Ipansx Ki1acukiB MmapkeTrary @. Kor-
nepa, V. Pomeniyca, [Ix. I'peiicona, K. O’ [Ieiina, MeckoHa,
M.V. Vemnca, I1. Temmopana, M. Tporra, /[>)x. Mapiapri.
VY maHiit cTaTTi MM BHUKOPHUCTOBYBQJIM TIpaIli TaKUX yde-
Hux, gk: T. I[Tapamonosa [1], C. Metenes [2], [Ix. OBaHc,
b. Bepman [3], B. lanmura, €. Pynceka [4], B. CHeri-
proBa [5], M. ®@enopens [6], P. Jonosan, [Ix. Poccitep
[7], Uenc Hopadansr [8], A. JlioGumenxo [9], T. Mene-
Bap [10], H. Ierex [11], I1. Anabina [12], JI. ®ectunrep
[13], K. dinmact’e [14], A. XKyxona [15], O. Bunorpagosa
[16], T. Uepenuun [18], 1. Tonmauosa [19], M. CainiBan,
. Enxop [20]. OCHOBOIIOIOXHI IO CITIHKEHHS MEpUCH 1aki-
3MHTY PO3NISAAIOTHCS B MPAISIX BiJOMOTO YKpaiHCBKOTO
JIOCHiTHHKA AaHoi ra3ysi b. IBanuenka. [Ipore mpakTuyne
(hyHKIiOHYBaHHS pO3apiOHOI TOPTiBIi B YKpaiHi CBITYNTH
PO BiACYTHICTH i€BOTO MEXaHi3My MapKETHHTOBOi CHC-
TEMH KOMYHIKallili, 3aX0/[iB Mep4aH/Iaii3UHTY, OPIEHTOBA-
HOTO Ha 3a0e3MeueHHs] KOHKYPEHTOCIIPOMOKHOCTI ITiJIpH-
emcTBa. ToMy cTarTs CpsIMOBaHa Ha BHUIUJICHHS 3HAUYCHHS
MEpYaHIAi3HHTY B PO3APIOHINA TOPTiBIli B YMOBaX KOHKY-
PEHTHOTO PUHKOBOTO Oi3HEC-CEepeIOBHUIIIA.

MeTa cTaTTi MOJATaE y TEOPETUIHOMY OOTpyHTYBaHHI
Ta pO3pOOJICHHI HAyKOBO-NIPAKTHYHHUX PEKOMEHIAIlI
I0JI0 HEOOXIAHOCTI PO3BUTKY MeEpYEHNAN3MHTY B pO3-
JpiOHIN TOPTIBII.

Buxusiaa ocHoBHOro marepiaay. J{oBeneHo, 1110 3axoau
MepYCHIAN3UHTY 30UIBIIYIOTh 00CATH peaizallii ToBapiB
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Ha 10%; onmTuManbHa BUKJIAIKa MPOAYKIII Ha 00maj-
HaHHI 301IbIIyE 00CcsTH peanizanii ToBapis Ha 15%; npu-
BEPHEHHSl yBarM CIIOXKHMBada OJaroycTpoeM armocdepw,
KOJIIPHUMH TaMaM¥ 301TbIIye OOCSTH peaii3allii ToBapiB
Ha 25%; cucTeMaTudHEe 3acTOCYBAaHHS 3aXOHIB Mep4YeH-
JIali3MHTY B MarasuHi 3011b11y€e NpUOYTOK y JIBa-TPH Pa3H;
CTBOpEHI KOM(OPTHI YMOBH [UIsl MOKYIIIB MOJETHIYIOTh
BuOip TOBapiB, HiABUINYIOTh KYJIBTYpYy OOCIyrOBYBaHHS
CIIO’KMBAUiB, METOIO SIKUX € 3aJI0BOJICHHS MOTPEO CIIOXKH-
BauiB. Cepel MpiOpUTETHHX MepeBar HallMeHyBaHb OCTYT
MepYeHIa3NHTY € Taki (Tabim. 1).

Ha ocHoBi BHBuUeHHs 3apyOiKHOrO JOCBiy MOXHa
JMINTH BUCHOBKY, IO HAiOIbIIAa MepeBara BiIIaeThCs
YHUCTOTI Ta NPHUBITHOMY OOCIyrOBYIOUOMY II€PCOHAIY,
a Takox iH(oOpMamii mpo TOBapH B TOPrOBOMY 3ai.
[Ipo HeoOXigHICTH MepUCHIAN3UHTY CBiAYaTh TaKi pe3yib-
taty (Tadm. 2).

Iposeneni mocaimkenns [17; 18] mokasanu, 1o moHaz
65% KymiBeJIbHUX PillleHb NPUHMAIOTBCS B TOPrOBOMY
3a]i 3a JOIOMOTOI0 IHCTPYMEHTIB 3aJIydeHHS yBaru B
TOProBux Todkax. OTxe, MepueHIAN3UHI NPUINHATHUI
y cymepMapkeTax i TimepmapkeTax, ¢ BeIHKa TOproBa
IUIOIIA, @ METOIH MIPOIAXKy CaMOOOCITYyTOBYBaHHS i 3aKOHHI
MepuaHJali3uHIy MalOTh EKOHOMIYHUI e(eKT Bij 3acTocy-
BaHHs1. OyHKIIT KOMEpIiiHOT AisUTBHOCTI MIAMPUEMCTBA Ta
iXHII BIUIMB Ha OOCST MPONAXIB TiCHO MOB’si3aHi. [uHa-
MiKa IPOAAXKIB i IPUEMCTBA CBITIUTH PO €(PEKTUBHICTH
IISUTBHOCTI MepUueHIai3nHTy B nitomy. o ocobmmBocTeit
MEpUYEH/Ia3UHTY B TOPTOBUX MiANPHEMCTBAX MOXHA Bif-
HecTu: iH(popMaliliHe 3a0e3leyeHHs, pekjaMHe 3a0e3-
MICYECHHS], MPOEKTYBAaHHS TOPIOBOTO 3ally, pallioHaJIbHE
po3MilleHHsT OOJIaJHaHHA 1 BHKJIaJKa HPOAYKLil 3 ypa-
XyBaHHSAM IICHXOIIOTIl CIIOKuBa4iB. B oCHOBI opraniza-
mii MepueHIal3WHTy Ha MiIIPHUEMCTBI TOPTIBII JISKAaTh
MpaBWja MepYaHai3uHry: 1) 3a0e3rmedeHHs MarasuHy
0a)kaHUM ]I PUHKY aCOPTUMEHTOM TOBapiB 1 epekTHBHE

yIpaBJiHHS iX 3amacamy; 2) aHali3 acOpTUMEHTY BKITIOYa€e
PO3paxyHOK ITOKa3HHUKIB, 1[0 XapaKTepH3YIOTh pallioHalIb-
HICTH miJ 9ac (OpMyBaHHS acopTHMEHTY. s Toro mob
OIIHATH aCOPTHMEHT MPOMYyKIIii, Ha MPHUKIAAI Mara3uHy
Tommy Hilfiger (Tabmn. 3), po3paxyemo koedilli€HT CTiii-
kocti acoprumenTy (KcT) sik BiIHOIIEHHS KUJIbKOCTI BUJIIB
TOBApIiB, IO € B IIPOJIAXY, 10 KiJIbKOCTI BUJIIB TOBapiB, sKe
€ B MarasuHi (000B'sI3K0Ba KUTBKICTB) [16].

ACOPTHMEHT Mara3uHy € BiTHOCHO CTIHKHM, OCKLTbKH
3a 3arajJbHAM MOKa3HHKOM JopiBHIOE 0,97. OCHOBHOIO
MPUYHHOIO CTIMKOCTI aCOPTHMEHTY € CXOXICTh IOTped
CcloKuBauiB. YMHHUKY BiAXWICHHS HE € 3HAYHUMH 1 Bij-
MOBiZaloTh HOpMaM. [IOBHOTa acOpPTUMEHTY IIOKa3ye,
CKLIBKM HallMEHyBaHb TOBapiB € B HAABHOCTI, 1 Ja€ 3MOTy
OLUIBLI TOYHO CYAUTH NPO 33J0BOJICHHS MONHTY CIIOXKUBA-
4iB. OTHIM 3 OCHOBHHUX ITOKa3HHKIB, III0 XapPaKTEPH3YIOTh
mporiec 0OCIYroBYBaHHS MOKYIIIB, € PIBEHb SKOCTi TOP-
TOBEJILHOTO 00CHyroByBaHHs. JlaHWH MOKa3HUK € iHTe-
TpalbHUM, IO BKJIIOYA€ TakKi MOKa3HHWKH, SK KyJIbTypa
00CITyroByBaHHsI TOKYIIiB, IIBUAKICTh TOPrOBEIHHOTO
00CITyTOBYBaHHS, CTaOUTBHICTH TOBAPHOTO ACOPTUMEHTY,
CHEKTp TOCIYT, OO0 HaAaloThCs MOKymsM. CamooObciy-
TOBYBaHHS € 3aBEPLICHHSAM PO3BUTKY METONY HPONaXy 3
BiZIKpUTUM JoctynoM. [Ipu npoMy B MarasuHi BUCTaBIIs-
€TBCSl NIMPOKUH acOPTUMEHT TOBapiB, 1100 po30yanuTH Y
MOKYTILS, SIKMH Oe3IocepeTHbo PO3IIIsiAaE TOBap, OaskaHHs
npuadaTH Horo, mo MONermye 30yT i 30imbIrye oOcsr
MpoNaXiB. Y3arampHIOIOUHH KoedimieHT Habopy MmoKas-
HUKIB SKOCTI TOPTOBEIBHOTO OOCIYTOBYBAaHHS IOKYIIIIB
(Tabim. 4)

Ky3=((0,21x0,97)+(0,08x0,80)+ (0,18 x1,06) +
+(0,18%0,93)+(0,21x0,98))x0,8 =0,7
CBITUUTH TIPO BUCOKHH PiBEHb OOCIYTOBYBAaHHS IOKYIIIIIB

(0,8 i Bume); 0,7 mo 0,8 — cepenniii piBens; 0,7 1 HIKIE —
PO HU3bKY SIKICTh 0OCITyrOBYBaHHS MMOKYIILIB.

Tabauus 1 — Ynogo6anus okpemux BuaiB nocayr y CIIA

No 3/m CKJIaTHUKH MOCIYT i3 MepUYeHAal3HHTY oana
1 YuctoTa 1 NPUBITHUI 00CITyrOBYIOYNH IIEPCOHAI 93,5
2 VYest inpopMalis po ToBap ykasaHa Imopyd i3 HUM 90,2
3 [IpucyTHicTh TOBapy Ha MOJHLIAX 85,0
4 YacTo npoBOSTHECS PO3Mpoaxi abo MPoAaxKy 3a CreliaJbHUMU [[iIHAMHA 84,4
5 [Monxu kpacuBo odopmiteHi 84,3
6 YiTKe MOo3HAYCHHS I[iHU 32 OMHUIIIO TOBApY 84,2
7 Xoporire miaHyBaHHS, IO Ja€ 3MOTY IIBUAKO 3pOOHTH HEOOXiTHI HOKYIIKH 81,9
8 3py4YHHI TOCTYTI 10 TOBApy 81,9
9 MOXXITMBICTb IIBHJKO 3HAWTH CYIyTHI TOBapH 81,4
10 | Yce MOXKHA KyIIHTH B OJHOMY MarasuHi 76,8
11 |Yacto mpoBOAsSTHCS LiKaBi 3aX0H 1 JAPYIOTHCS IPH3U 74,1

Icepeno: cpopmosaro asmopamu Ha ocHogi [17]

Taonauus 2 — [IpuiHATTA pilleHHS NOKYNUIB y MiclAX NpoaaxiB

PimeHHs Npo nokynky noxynus Iloxynku B cynepmapkerax l'I.oxymm B Marasutax
3MIIIAHOT0 ACOPTUMEHTY
HesaruanosaHi 60% 53%
AJIBTepHATHBHI 4% 3%
3anyaHoBaHi B 3araJbHUX PHCAx 6% 18%
PA3OM (% pilieHb, NPUIHATHX y Yac IPOAAKY) 70% 74%

Locepeno: cpopmosano asmopamu Ha ocnosi [19]
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Taoauns 3 — Anani3 criiikocti acoptumenty marazuny Tommy Hilfiger

2020 p.
Iependauennii K.i'm’KiCT.L KiﬂLKiCT.L KoedinienT 3a T CepenHniit -
ACOPTUMEHT pl;}(;(l)l;nms PIBHOBHAIB | o g yi3mm acoprumentnum | M1 | T2 | O3 | pakruanmit KOGE(!)I[IICH'T
p. 2020 p. . cTiiikocTi
nepesikom ACOPTHMEHT

1. BayrTa 10 2 1,66 12 15 16 14 15 0,97
2. XKinouwuit omsr 52 2 0,037 54 50 50 50 50 0,92
3. Yonosiuuii omsar 60 4 0,062 64 41 43 | 40 41,3 0,64
4. JIutssuuii ogsr 40 3 0,069 43 150 | 145 | 149 148 0,94
5. Omsr anst oMy 62 2 0,031 64 40 40 40 40 0,89
6. Pemeni 80 2 0,024 82 21 22 | 21 21,3 0,98
I Sz;‘::m 44 1 0,023 45 14 | 12| 13 13 1,23
8. TonosHi y6opu 12 3 0,333 15 50 | 40 | 31 43 0,96
9. HMapdywmepi 38 2 0.5 40 95 | 101 | 90 953 0,97
BHUpOOU
10. Hrokust Oiu3Ha 49 3 0,57 52 82 58 | 61 67 1,2
Pazom 447 24 5,09 471 558 | 527 | 599 436 0,97

Llcepeno: cpopmosano asmopamu Ha ocHogi [22]

Tabauus 4 — 3HaUUMicTh MOKA3HUKIB IKOCTi 00CIyrOByBAHHS MOKYNLIB

IMoka3nuk 3HauuMicTh MOKa3HUKA ‘YMOBHe NMO3HAYEHHS
CTiliKiCTh aCOPTUMEHTY TOBapiB 0,21 3y
YrpoBaPKeHHSI IPOrPECUBHUX (HOPM HPOAAKY 0,14 3nB
JlomaTkoBe 00CITyrOBYBaHHS 0,08 3in
Butparu yacy Ha o4ikyBaHHS 00CIIyrOBYBaHHS 0,18 3n0
3aBepIICHICTh MOKYIIKH 0,18 3m3
SIKicTh mparli KOJICKTHBY 0,21 3KT

Loicepeno: asmopcoki pospaxynxu

3 aHamizy BHAHO, MO KOE(DILiEHT 3HAXOAWTHCS Ha
cepenHboMY piBHI. OTke, MOTPIOHO MiABHUIYBaTH PiBEHb
00CITyTOByBaHHSI TIOKYIIIB, a caMe 30UIbIIyBaTH 3aBep-
LICHICTh TIOKYIOK, TEPErISHYTH AaCOPTUMEHT; YIpOBa-
JUKYBaTH MPOTPECUBHI (POPMHU MPOJAXKy TOBAPIB, & TAKOK
Ha/IaBaTH J0JIaTKOBI MOCIYTH JJIsl OKYTIIIB.

BucHoBKH. Y pe3yibTari TaHOTO AOCIiKEHHS 3a1po-
TIOHOBAHO IPOBECTH 3aXOAW ILOAO BIOCKOHAJEHHS Opra-
Hizamlii MepuaHmai3uHry B Marasmai Tommy Hilfiger:
BukopuctoBytoun PlanoHero, Planogram Online, 3MiHuTH
PO3MIILIEHHS Ta IPE3EHTALliI0 TOBaPiB K y TOPrOBOMY 3aJi,

TaK 1 B peKUMI OH-JIaiH; pedi 31 CTapoi KOJEKIil HOBUHHI
BIJIKJIaZaTUCS Ha CKJIAJ, JO CE30HHHX 3HIDKOK; yCTaHO-
BUTH y 3aJIi KOHIUIIIOHEPH KIIIMaT-KOHTPOIIIO; IPHUMipOYHi
Ka0iHu Ta (opMy IS NpaliBHUKIB CTHITI3yBaTh mij Qip-
mosuii ctwiib Tommy Hilfiger, mo6 crBoputu atmocdepy
OpeHay B yCiX MposiBax BeeHHs 0i3Hecy. [IpakTnyHa 11iH-
HICTB JIOCIIIPKEHHS TIPOSIBIISIETHCS Y MIABUIIECHH] KYJIBTYPH
TOBAPHUX IOCIYI B YMOBAaX KOHKYPEHTHOIO PHHKY, ILO
BIUTMBA€E Ha CTUMYJIIOBAaHHS ITOITUTY, 3pOCTAaHHS IIPOAAXKIB,
pPyX 000pOTHOTO Karmitany, (GOpMyBaHHS €CTETHYHOT KYJIb-
TYPH CIIOKHBYHX HOCIIYT 3arajioM.
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ANALYSIS AND EVALUATION OF MERCHANDISING DEVELOPMENT IN RETAIL

In market conditions, retail is a significant strategic area of economic development. An important area of improve-
ment of retail trade is to promote its development, the use of modern formats to improve the quality of consumer
services with the introduction of innovative technologies. Particular attention should be paid to the development of
merchandising in retail, taking into account foreign experience, which reflects the radical changes in the organiza-
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tion of sales management, due not only to competition but also the need to adapt trade and technological processes
to consumer behavior. The development of innovative technologies contributes to the rational sale of goods, reducing
financial and material and labor costs, allows much more effective promotion of goods to customers. In addition, the
application of innovative technologies with the use of merchandising has not been sufficiently studied, and the priority
areas for the introduction of merchandising in retail trade also need to be clarified. It is necessary to develop theoreti-
cal and methodological bases for assessing merchandising, justifving the choice of optimal methods of selling goods
and developing priority areas for the sale of goods in commercial enterprises on the basis of merchandising, in order
to meet demand. The purpose of this article is to theoretically substantiate and develop scientific and practical recom-
mendations for the development of merchandising in retail. The following tasks are solved in the work: foreign experi-
ence of merchandising development in retail trade is studied; the efficiency of retail store merchandising is evaluated
and measures of merchandising organization to improve retail trade are proposed. The object of research is the process
of developing merchandising in retail. The subject of research is the theoretical and methodological and organizational
and practical features of the development of merchandising in retail. The theoretical and methodological basis of the
article were modern scientific provisions of marketing theory, practical research on the development of merchandi-
sing in retail trade of both domestic and foreign scientists. The practical value of the study is manifested in improving
the culture of commodity services in a competitive market, which affects: stimulating demand, sales growth, working
capital, the formation of aesthetic culture of consumer services in general.

Key words: merchandising, system of marketing communications, consumers, product, market, business, competition,
retail.

JEL classification: M21, M31, O14, 032, F12




