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OCOBJHUBOCTI KOMIVIEKCY IPOCYBAHHA
HIAIPUEMCTB B2B CEKTOPY
B CYYACHHUX YMOBAX ITOCIIOAAPIOBAHHA

Mema Odanoi cmammi nonaeae y eusnHauenni ocoonugocmeli KOMnIEKCy npocysanns nionpuememe B2B cexmopy 6
cyuacHux ymogax eocnodaprosants. Memoouxa docniodcenns. ITi0 uac nposedeHHs O0CHIOHCEHHSA 3ACMOCO8Y8ANUCS
HACYNHI MEemMOoOU OOCTIONHCEHHS. AOCMPAKMHO-T02IUHUL, CUCTIEMHO-CIPYKIMYPHULL, MEMOO AHAO02TU, CINPYKMYPOBAHUX
i HecmpyKmyposanux chocmepesicens. Pesynomamu. B oaniii cmammi 3a3naueni oCHOSHI pakmopu, AKi 6nauearoms Ha
ocobnusocmi mapkemuneosoi disivHocmi 6 B2B cexmopi. Busnaueni ochosHi peknamui Kananu, sAKi 3acmocosyromocs
B2B nionpuemcmeamu. Hadana xapakmepucmuxa ma 0cob1u80Ccmi 3acmoCy8ants 015 KOICHO20 3 KAHATIE NPOCYBAHHSL.
3asznaueni menoenyii, IKi NPOCIIOKOGYIOMbCIL 8 PEKIAMHIN OisibHocmi nionpuemcme B2B cexmopy. [Ipakmuuna 3nayy-
wicme pesynomamis 00caiodxicents. Pezynbmamu npoeedeno2o 00CaiONCeHHs MONCYMb OYmu YiHHUMU 01 NIONPUEMCINS,
wo gyuxyionyioms 6 B2B cexmopi 0ns cmpykmypusayii MapKemuH2o8ux akmugHocmeti ma nioulyeHHs eQeKxmusHocmi
MapkemuH2060i OiANbHOCHI 8 HAAGHUX MYPOYIIEHMHUX YMOBAX 20CNOOAPIOBANHSL.

Knrwouosi cnoea: npomucnosuii mapkemune, B2B mapkemune, inmepuem-mapkemune, npocyeamnHs 6 iHmepHemi,

inmepuem-pexiama.

IMocranoBka mnpodsemu. [IpocyBaHHs KoMmaHid
y B2B cekropi 3HauHO BigpizHserses Bix B2C punKy (cmo-
JKUBaviB KiHIIEBOI MPOAyKIIii abo «business to consumer»).
e oOymOBIE€HO OCOOIMBOCTSAMH TPOMHUCIOBUX TOBA-
piB, sIKi 3a3BHYail MalOTh BHCOKY BapTiCTb, JOBTHH LIUKII
HOKYIIKH, IIOTPEOYIOTh 3aJIyUeHHs 3aKyIiBEJIbHUX KOMITe-
TIiB 1 IPUHHATTA pillleHb HAa BUCOKOMY piBHi. [{ndposizawis
CYTTEBO 3MIHHIJIA ITi TXOH IO PEKJIIAMHIX IHCTPYMEHTIB IS
migmpueMcTB. B2B cextop TpamumiitHo CXUIBHIA 0 KOH-
cepBaTH3My y BHOOpI peKIIaMHHUX KaHANiB, MPOTE 3MiHH,
110 BiI0yBAaIOTHCS, 3MYILYIOTh MAPKETOJIOTIB MEPerIsaaTh
cBoi crparerii. Kpim Toro, Ha 3MiHy peKJIaMHHUX MiJIXO/iB
BIUIMBAIOTH II00aJIbHI €eKOHOMIYHI KPU3H, 30KpeMa IMaH/ie-
Mist COVID-19. B Vkpaini 0coOnmBO BaKIIMBUM YMHHH-
KOM CTaJI0 TIOBHOMAcIITaOHEe BTOPTHEHHS poOCii, 0 CyT-
T€BO BIUTMHYJIO HA EKOHOMIYHY CHUTYAIIifo0.

AHaJi3 ocTaHHiX Jociikenb i myomikauiii. Joci-
JUKEHHIO PI3HUX acIeKTIB cydacHoro cekropa B2B mpuni-
JIeHa yBara 3Ha4HO{ KUIBKOCTI 3aKOPJOHHUX 1 BITUM3HIHUX
aBTOpiB, cepen skux Taki: M. Bek, P. Paiit, ®. Komrep,
P.®. Jlayrepbopn, C. Minerrt, ['p. dynkan, M. Xapicos,
J. Wynsi, @. Yaoerep, K.-2K. JTamben, 1. Ko3be, E. Henp-
coH, M. Xyr, T. Criex, A. Cammep, O. Ky3bpmin, M. Okan-
nep, . [letpouu, JI. [Tonomapenko, H. Memxn6oBchKa,
O. Onin, A. Koanbos, C. Lusmenko, €. KpukaBcbkuid,
O. Hosuxos, II. Ilepepa, H. Uyxpaii, A. Crapocrina,
O. Teneros.

MeTo10 €TATTi € BH3HAYECHHS OCOOIMBOCTEH KOMII-
JIeKCy TpocyBaHHs mifnpuemctB B2B cexTopy B cyuacHHX
YMOBaX rOCIIOJJapIOBaHHSL.

Buknax ocHoBHoro marepiajay aociaimxkennsi. Ilpo-
MUCII0BHH MapkeTHHT (B2B MapkeTHHT) MOJKHA BU3HAUHTH,
SIK TSTTBHICTD Y cepi pHHKY MPOXYKIii BUPOOHIYO-TEX-
HIYHOTO TIPH3HAYCHHS, HAIJICHy Ha MPOCYBaHHS TOBApiB
1 DUJIOBUX TOCITYT BT MIANPUEMCTB, 110 1X BUPOOJISIFOTE, 110
THX OpraHi3alliii i yCTaHOB, sIKi 3aKYOBYIOTb IX JIJIs [O/1aJTb-
1II0r0 BUKOPHCTaHHs Y BUPOOHMITBI a0 nepenponpaxy [1].

[TpoMucOBHiT MapKeTHHT BKIIIOYAa€ B cebe TPH OCHO-
BHUX KOMIIOHEHTH:

1. MapkeTHHTOBI J1ii TOBUHHI MOYMHATHUCS Ta OazyBa-
THCS Ha TIOYaTKOBUX MOTPeOax KITi€HTIB.

2. OpieHTallisl Ha KJIIE€HTIB MOBUHHA MPOXOIUTH Yepe3
BC1 (pyHKIIOHANIBHI MT1APO3/IIH i IIPUEMCTBA.

3. 3a110BOJICHHSI KJII€HTIB IPOMHCIOBOTO IIANPHEM-
CTBa TIOBMHHO PO3IIISIATHCH K 3aCi0 10 JOCATHEHHS JI0B-
TOCTPOKOBUX IIiJICH IO TiJABHIICHHIO TOXOTHOCTI ITiIpH-
emcTBa [2].

Crieridika JaHOTO CEKTOPY CYTTEBO BIUIMBAE HA OCO-
OJIMBOCTI MapKETHHIOBOI MisJIBHOCTI MiIANPHEMCTB, SIKi
(DYHKI[IOHYIOTh Ha MPOMHUCIIOBUX pPHHKaX. JlMHamMiuHMN
PO3BUTOK IM(POBUX TEXHOJIOTIH Ta CYTTEBI 3MIHHU Y JIOMi-
HYIOUHX 3BHYKaX B COIiyMi moao ¢opM i METomiB cro-
JKUBaHHA iH(opMamii MpU3BeNn 10 CyTTEBUX 3MiH JIaHI-
madTy KOMyHiKaliiHuX KaHajiiB. e cyTTeBO BIUIMHYJIO
i Ha ¢opmary MpoCyBaHHs MIiANPUEMCTB, HaBiTh y B2B
cdepi, sIKi XapaKTepH3y€eThCsl KOHCEPBATHBHICTIO y MapKe-
THHTOBIN IIsUIBHOCTI.

BimpmricTe  TpamWIiHHUX peKIaMHUX 1HCTPYMEH-
TiB BTpPAaTWIN aKTyanbHicTh A B2B cekrtopy. Temeba-
YEHHSI, Pajio Ta 30BHIIIHS peKjamMa BUKOPHCTOBYIOThCS
JIMIIE TOYKOBO a00 32 YMOBM 3HAYHOT'O MapKETHHIOBOTO
Orokety. Lle moB’s3aHo 3 THUM, IO LIBOBA ayJUTOPIs
npomuciioBux toBapis (TIIIT) € By3bKoto Ta 4iTKO BU3HA-
YEHOI0, TOMY BHTpAaTH Ha MIMPOKOMACIITAOHY HEBHOIip-
KOBY peKJIaMy 4acTO MEepPEeBUIIYIOTH ii e(ekTuBHICTh. [0
TOTO K, pekyiaMHi noBigomieHHs B B2B cexTopi 3a3Bu-
yail palioHaNbHI Ta 030aBJieH] eMOLH, 10 YCKIIIHIOE
iX KOHKYpEHI}0 3 KpPeaTUBHHUMHU KaMIaHiSIMU BiJJOMHUX
Opennis B2C. BukimodeHHSIM MOXYTb OyTH PHHKH, JIe
€ BEIWKa KITbKICTh TOTCHIIIHHUX TOKYMIiB (HAIPH-
KIaza, npibHi GepMepchKi ToCmogapcTBa B arpoceKTopi
Ha PUHKY 3ac00iB 3aXHUCTy POCIHH). TakoK TpaauiiiHi
Meia MOXKYTh OyTH e(DeKTHBHUMH, SKIIO I[IJIbOBA ay/IH-
TOpist € JOCUTH LIMPOKOIO i 30CEpEeKEHOI0 B 0OMexe-




Bunyck 33, 2024 51

HOMY reorpadiuHOMy perioHi (Hampukiana, OyniBelbHI
opranizauii Ta Opuraay Ha JOKaJIEHOMY PHHKY OyJliBeb-
HUX MaTepiaiB).

3a OCTaHHE ACCATHIITTS OCHOBHUM KaHAJIOM PEKIaMHU
st B2B kommanii ctanu pi3HOMaHITHI BUIW 1HTEPHET-
pexiiamu. 1i iHCTPYMEHTH J103BOJISIIOTH TOYHO HAI[LIIOBA-
THCS Ha LUILOBY ayAWTOPIl0, 3a0€3Meuyloun MpH LOMY
THYYKICTh Y PO3IOALI pekiaaMHux OromketiB. KepiBHukn
Ta BIIACHUKH MIATNPHEMCTB OUIKYIOTH BiJl MapKETOJOTiB
JMOCATHEHHSI Oa)kaHUX pe3ynbTaTiB 30yTy TpH 3HIDKE-
HHUX MapKeTHHIOBHX BUTPATax, 0 POOUTH MUTAHHS Iif-
BUILCHHS! €(EeKTUBHOCTI MapKETHMHIOBHX KaMIIaHIi Iie
OinbII akTyasbHUM. Hampukian, 3rifiHO 3 ONUTYBaHHSIM
JMPEKTOPIB 3 MAapKETHUHTY, MPOBEACHUM JOCIIIHUIIBKOIO
rxommaniero Gartner, y 2023 poui 4acTka BUTpar Ha Map-
KETHHT Y BiIHOIICHHI 0 TOXOiB 3HU3MIAcs 110 9,1 %, 1m0
€ JIPYyI'MM HailHW)KYMM HOKAa3HUKOM IiCNs NaHAEMi4HOTO
2021 poky (6,4 %) 3a nepiox i3 2016 poky [3]. BogHouac
BHUMOTH JI0 Pe3yJbTaTiB MapKETUHIOBOI JisUTBHOCTI 3alTH-
LIAI0THCSI BUCOKUMH: 75 % TUPEKTOPIB 3 MAPKETHHTY, OITH-
tanux Gartner, HiATBEP/UKYIOTh, IO KEPIBHUILTBO OUIKy€
mOHaMEHIIe 30epeKeHHS MHUHYIOPIYHUX pe3ysIbTaTiB
npu ckopodernHi Butpar [3]. Lle 3Mymrye MapKeTHHTOBi
CiyOM TeperisiiaTi TpaauLidHl MiAX0AM /0 PeKIaMu
1 eKCIIepHMEHTYBaTH 3 HOBUMH KaHAJIAMH IIPOCYBaHHSI.
[Tpu iboMy HaA3BUYANHO BAKIIMBO MATH IIUJTICHE YSIBIICHHS
PO CTPATETIIO MPOCYBAHHS MIAMPHUEMCTBA B IHTCPHETI ISt
BIIOPSAKYBAHHS PI3HUX aKTUBHOCTEH 3apaiy JOCSTHEHHS
CTifKuX pe3ynsTariB [4]. OCHOBOIO X I PO3POOKH CTpa-
Terii IHTepHET-MapKETUHTY CIIYT'YE PETENIbHO 3i0paHa Map-
KETUHIOBa H(pOpPMAIIis TIPO LITHOBY ayAHTOPIKO Ta MPE-
MeTHY o0nacth mponykmii [5]. s 00’ €eKTHBHOI OIIHKH
e(eKTHUBHOCTI CTparerii iHTepHET-IPOCYBaHHS JOIIBFHO
BIIPOBA/DKYBAaTH HACKPI3HY aHANITHKY, IO JO3BOJUTH
OL[IHUTH BKJIaJ KOXXHOT'O PEKJIAMHOTO KaHally B CyKyIHI
npogaxi mianpuemcTa [6]. ami po3mISHEMO KITFOYOBI
peKJIaMHI 1HTEpHET-KaHaJH, SIKI aKTHBHO BHKOPHCTOBY-
roT1hecs B B2B cexTopi.

[NowmykoBi cuCTeMH TpaJULiiHO 3aUILAKTHCS OCHO-
BHMM pEeKJIaMHUM KaHajioM 1151 B2B cekropy. Buxopuc-
TOBYIOTbCS SIK OpraHi4HE IPOCYBAaHHS 4epe3 IOLIyKOBY
ontumizariro (SEO), Tak i 1uiaTHi METOIM, TaKi 5K KOH-
TeKCTHa pekyiama. [lomyssipHicTh IOTO KaHaTy IMOSCHIO-
€TBCSI MOXKJIMBICTIO 3aIyUUTH «Tapsduid IOMUT», TOOTO
KIIIEHTIB, SKi aKTHBHO IyKAalOTh KOHKPETHI TOBapH abo
nociyrd. [Ipy 1boMy BasKJIMBO BPaXOBYBaTH, 1[0 OCKIJIBKA
MOTEHIIMHNX mokynmiB B B2B cdepi MeHmIe, KiIroqoBoro
3Ha4YeHHS HaOyBa€ MiIBHUINCHHS KOHBEPCIl BiABiIyBadviB
BeOcaiity y 3BepHeHHs [7]. KpiM Toro, mei iHCTpyMeHT
JI03BOJISIE TIPALIIOBATH 1 3 MOTEHIIMHUMHU KIEHTAaMH Ha
paHHIX eTamax KyIiBeIbHOIO IHMKIY 4Yepe3 CTBOPCHHS
CHeIiaJbHAX TOCATKOBUX CTOPIHOK, SIKi HATAOTh BiAIO-
BimHY iH(MOpMamiro 3amexHo Bif 3amuty. OmHaK, 3a mpo-
raHo3amu Gartner, 10 2028 poky moirykoBuil Tpadik MOXKe
ckopotutucs Ha 50 %, OCKUIbKH KOPUCTYBa4i BCe OIbIIE
Oy1yTh 3BepTaTHCS 70 IHCTPYMEHTIB ITYYHOTO IHTEJIEKTY
(ILT) s momryky indopmarii [8]. Lle Bka3ye Ha HeoOXia-
HICTh 3MilIeHHS (OKYyCy MapKETONOTiB Ha iHII KaHaJH
IIPOCYBaHHSL.

banepna pexiiama nepeabadae po3minieHHs rpagiuHux
a0o aHIMaIiifHUX OroJOIIEHh Ha CTOPOHHIX BeOcalTax
1 BUKOpHCTOBY€ETHCS B B2B cekropi pijie, HiK IOIIyKoBa
pekiama, aie 3[aTHa BUpIIIyBaTH pi3Hi 3aBmaHHA. IcHY-

I0Th JIBA OCHOBHI ()OpMaTH PO3MIIICHHS: Yepe3 peKIaMHi
Mmepexi, Taki sk Google Display Network, 1 npsime po3s-
MillleHHs Ha BeOcaiitax. Jlist ToBapiB MPOMHUCIOBOTO TPH-
3naueHHs (TIIIT) mpsime po3MimIeHHS Mae CeHC JHIIe Ha
CHeIiali30BaHNX Taly3eBUX pecypcax. Posmimenns Ha
3arajibHO-iH(popMaliiHuX iardpopMax, Je oriara 3a3Bu-
Yail 3MiHCHIOETHCS 3a TICBHUM MEPiONl, OXOIUIIE Tepe-
BO)XHO HEIUJILOBY ayJMTOPIiO, IO 3HWKYE €(EeKTHBHICTH
peKJIaMu.

Po3mimienHs depe3 pekiIaMHI Mepexi Hamae MOX-
JIMBICTH OILJIATH 3a KJIIKK a00 MOKa3H, a TaKOoXK J03BOJISIE
HAIIIJIFOBAaTHUCSl HA KOPHUCTYBA4iB, MOBEIIHKA SKHUX BIAIO-
Bizae npodiro 1ikoBOI ayauropii. KpiM 3amyueHHs mep-
BUHHUX KII€HTIB, OaHEpHA peKiiama MiATPUMY€e (QyHKIII0
PEMapKeTHHTY, HAraaylodd BiIBigyBadam BeOcalTy abo
KJIIEHTaM PO TOBAPH UM MOCIYTH, HOBLIOMIISIFOUH iX TIPO
HOBUHKHM YH CIeIliajbHiI mpomosuilii. BoHa Takok Moxke
CHPUATH TIABUIICHHIO BII3HABAHOCTI OpeHay Ta 00i3Ha-
HOCTI PO KOMITaHi0 cepejl IIJIbOBOI ayJuTopii, Tormomara-
F0YU «BHPONIYBaTH MOTCHIIIMHUX KIIIEHTIB.

Binmeopekitama BHKOPHUCTOBYETHCS piaie, Hixk OaHepHa,
aje Mae 3HaYHWU moTeHmian. Jlizepom cepen BimeocTpi-
MiHroBux miargopm € YouTube. [TpuHImmm po3MimeHHs
pekiaMu Ha i miardopmi cxoxki Ha OaHEepHI Mepexi
Google, 3 MOXKIIMBICTIO HAIIUTIOBATUCS HA KOPUCTYBA4iB 32
ix iHTepecamu. Bineopekiiama Moxe BUCTYNATH SIK OUIBII
JIOCTYIIHA aJIFTEPHATHBA TEIIEBI3IHHIN peKIaMi, CIIPUSIOUN
MABUINECHHIO BITI3HABAHOCTI Ta TOiH(OPMOBAHOCTI IIPO
Opena. OkpiM IIbOTO, BOHA MOXE 3aCTOCOBYBATHCS IS
pekiiaMu 3 MPSIMUM BIATYKOM, TOOTO Juisi TeHeparii 3Bep-
HEHb MOTEHIIHHUX KIIEHTIB, a TAKOX ISl PEMapKETHHTY,
Harajlylodd IMpo ToBapu abo IOCIYTH 1 CTHUMYJIIOIYN
MIOBTOPHI 3BEPHEHHI.

CormianpHi Mepexi JOBIHH Yac BBaXKAIUCS TOMOMiXK-
HUM 1HCTpyMeHTOM y B2B cexTopi, fe akayHTH BHKOpPHC-
TOBYBAJIUCSI TIEPEBAXKHO JUIsi 3B’SI3KIB 3 I'POMAJICHKICTIO,
iH(OPMYIOUM CTEHKXOJJIEPiB MPO BaXKJIWBI MOAIl Ha M-
npueMcTBi. OpHak st Garatbox mporpecuBHHX B2B
KOMIIaHii COMiaTbHI MEPEeXKi CTATH OCHOBHUM PEKIIAMHIM
KaHaJoM. BOHN 103BOJISIIOTE HE JIHMIIE MiATPUMYBATH JIBO-
CTOPOHHIN 3B 30K 3 HiJTHOBOIO ayJUTOPIEI0, a W 3MIITHIO-
BaTW aBTOPUTET MiANPUEMCTBA, L0 OCOOJIMBO BAXKIMBO
JUIsl €KCIIEPTHUX TTOCITYT.

TapreroBana pekjlamMa B COLIaJbHUX Mepekax, Xoda
1 He JTa€ 3MOTH CTBOPIOBATH CIICIiaIbHI ayTUTOpii 3a iHTEep-
ecaMH, BHKOPHCTOBYE BEJIHMKI MAacHBH JAHHWX TIPO TIOBE-
JHKY KOPHCTYBadiB 1 TMOTY)KHI QJTOPUTMH MAIIHHHOTO
HaByaHHs. Lle 1n03Boisie yepe3 TecTyBaHHs PEKJIAMHHUX
OTOJIOIIEHB CepeJl PI3HUX KaTeropiil KOpucTyBayiB BU3HA-
4yaTh npodiib MOTEHIIHHUX KIieHTiB. Pexiama B corme-
pekax MOXKe BUKOHYBATH K (DYHKIIIO «IIPSIMOTO BIATYKY»
JUIS TeHeparlii 3BepHEHb, TaK 1 MeMiHHO-OpeHINHTOBI
3aBnaHHg. Kpim Toro, BoHa e(peKTHBHO BUKOPHCTOBY€ETHCS
JUTSE pEMapKETHHTY Ta HALlIJTFOBAHHS Ha KOPUCTYBAYiB, CXO-
JKMX Ha HasSBHUX KIIIEHTIB.

Haii0ib1 momyssipHUMH COLIIaIbBHUMU MEpeKaMu 1S
B2B cekropy 3amumarotecst Facebook, Instagram i1 Linke-
dIn, ane 3poctae pons TikTok. OgikyeTbcs, 1m0 HaHOIK-
YUM 9acOM TOMYJISIPHICTE 3amyueHHs B2B-indiroencepis
TakoX 301UIbIIUTHCS. L[i 3MiHU 3yMOBJICHI THM, IO MPEI-
CTaBHUKHU TIOKOJIHHS Z TIIOYMHAIOTH O0IfMaru KepiBHI
MOCaay Ta BIUIMBATH Ha NPUHHATTS pimieHb. Lle moxo-
JHHS Ma€ IHII 3BHYKU Y CIIOKUBAaHHI IH(PPOBOTO KOH-
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TeHTy: 57 % NMpeAcTaBHUKIB TIOKOJIHHS Z TiJI 4ac MOUIYyKY
iHpopMalii BIIIAIOTh IepeBary KOPOTKHM BiJ€O B COIIi-
QIBHUX MepeXkax, HiK TpaauuiiiHomy nomyky B Google
[9]. BinmoBinHo BoHM OymyTh ouikyBaTH Bing B2B kxomma-
Hiff TOTO X JTOCBiAY, O SIKOTO BOHHU 3BHUKJIIHM Ha CIIOKUB-
YHUX PUHKaX B CBOEMY ocoducromy xutti [10]. OTxe, 3Ha-
YeHHSI CoLliayIbHUX Mepex st B2B komnaniit 3pocrarume
B MallOyTHHOMY.

EnekTpoHHI PO3CHIKM MPAaKTUYHO IOBHICTIO 3aMi-
HUIW TPAIWIIfHAN TOIMTOBUN AMPEKT-MEHI i CHOTOIHI
€ OTHUM i3 HalOIIbII TOYKOBUX PEKIAMHHX 1HCTPYMCHTIB
y B2B cexropi. He3Baxaroun Ha 3HMKEHHS €peKTUBHOCTI
y MOPIBHSIHHI 3 MUHYJIUMH POKaMH, email-po3criiku 3aiu-
LIAI0ThCS BKJIMBUM KaHAJIOM, OCKIUJIBKH MPU MiHIMallb-
HUX BHUTparax J03BOJIAIOTH JOCTABISITH PEKIaMHI MOBiI0-
MJICHHSI BENWKIA KiTBKOCTI ajpecaTiB. B mpoMy acmexri
BapTO BiJ3HAYMTH JBI OCHOBHI (DyHKIi pO3CHIIOK: CTH-
MYJIIOBaHHS JI0 TIOKYIIKA HOBUX KJI€HTIB (SIKI 3aJIMIIMINA
cBiif koHTaKT [11]) Ta B3aemMoist 3 HAsIBHOIO KITIEHTCHKOIO
6a30r0. OCTaHHIM YacOM TaKO)X aKTHBHO PO3BHBAIOTHCS
PO3CHIIKH uepe3 MeceHmKepH, Taki sk WhatsApp, Tele-
gram i Viber. Taki po3cHiIKu 3iCHIOIOTECS Yepe3 KaHaIl
a0 gar-60TH.

B Vkpaini HalOUIbII MOMYJISIPHUM MECEHIPKEPOM ISt
MacoBHX PO3CWIOK € Viber, siKuil 103BOJISIE BIINPABISTH
TIOBIJJOMJICHHSI 32 HOMEpaMH TelieOoHiB, Toi0HO 10 SMS-
PO3CHJIOK. B iHIIMX NOMYJISPHUX MECECH/KEpaxX, TaKHUX
sk WhatsApp 1 Telegram, BiampaBka pexiaMHUX TOBiZ0O-
MIICHb MOJKJIMIBA JIUIIE 32 3TOJ00 afpecara. ToMy MeceH-
mkepu y B2B cekropi 31e01IbII0I0 BHKOPUCTOBYIOTHCS
JUISL IIATPUMKH 3B 513Ky 3 ICHYIOUOIO KJIIEHTCHKOIO 0a3010
Ta «BHPOILYBaHH» NOTEHIIMHUX KIIIEHTIB y paMKax CTpa-
Teril KOHTEHT-MapKeTHHTY. [HIIMM (opMaToM BHKOPHC-
TAHHS MECCEHJDKEPIB € CTBOPEHHS IPYI, LIO TO3BOJISE
CHIIKYBaHHS MK YYaCHUKAMH 1 € TOTYKHUM 1HCTPYMEH-
TOM JUIsi MOOYIOBM CHIUILHOT Ta 3a0e3leueHHs NpsSMOi
KOMYHIKaii M IprueMcTBa 3 KIIEHTaMH.

Ocobmugictio Telegram € MOMJIMBICTH 3aIlycKy BHY-
TpimHBOI pekimamu depes Telegram Ads, sixka mpartoe
B KaHanax i 6otax. Lle mo3Bomsie 3BepTaTHCS 10 XOJIOMAHOT
ayauTopii MOTEHIIIHNX KII€HTIB, HAIUTIOIOYNACH HA TeMa-

TUYHI BY3bKOCIICIIIaTi30BaHi KaHa K Ta 0OTH, 10 POOUTH
el IHCTPYMEHT IepcreKkTHBHUM Juisi B2B mapketunry.
Y WhatsApp BiCYTHS MOXXJIHBICTD PO3MIILICHHS peKJIaMU
0e3rmocepeIHhO B MECCEHDKEPI, TIPOTE € MPsSIMa IHTETpalis
3 pekiIamMHAM Kabinetom Meta Ads, mo 3abe3meuye 3Ha-
YHE OXOIUICHHS MOTCHI[IHUX KIIIEHTIB B YCiX pecypcax
exocucteMu Meta.

Mapkertriuieiicu, arperatopu Ta Karajiord CTaHOBISTH
MOTY)KHUH KJIac IHTEpPHET-PEeCcypCiB, IO BHUCTYIAIOTh
BiTpHHOIO /Ut B2B-mianpueMcTB i cinyxath eheKTHBHIM
iHCTPYMEHTOM JUTs 3a/TydeHHs TTOTEHIIHHUX KIieHTIB. IXHs
MOMYJISIPHICTB 3pOCTAE 3aBJSKU CHILHUM MapKETHHIOBHM
KOMIIETEHIISIM, SIKI JJO3BOJISIFOTH 3aJIy4aTH 3HAYHUI MOTIK
UIbOBOT ayANTOPIi 3 pi3HUX KaHAIIB, (PAKTHUIHO 3aMiHIO-
104X 17151 0araThOX KOPHCTYBadiB MONTYKOBI CHCTEMH.

Xoua moTyKHI MapKeTIIIeHCH He 3aBXK/I1 MTPECTaBIICHI
y BCIX KaTeropisix TOBapiB MPOMHCIOBOTO IMPHU3HAYCHHS
(TIIIT), BOHM YacTO CTAIOTh ONTHMAILHUM PILICHHSIM JUIsI
MIAMPUEMCTB 13 0OMEXKEHUMH MapKETHHTOBHMH OIOIKe-
TaMM. MapkeTiuieiicn  J1oromMararoTh  MiANPUEMCTBAM
MIPE/ICTABUTH CBOIO MPOIYKIIO Ta MOCIYyTH Ha IIUPOKY
ayJUTOPi0, HANAIOUYM JOCTYI IO KIEHTIB, SKUX CKIaI-
Hime Oyno 0 3amyunTty BracHUMHU criiamu. OcoOIuBICTIO
PHHKIB MapKeTIUICHCIB € HAasBHICTb BEJIMKOi KUIBKOCTI
raropM, B TOMY YHCII 1 JIOKaJbHUX (TTPUKIIaJaMHu CBi-
ToBUX MOXYTh ciyrysaru Clutch, Globy, ykpaiHChKuX —
Prom.ua, Agrotender).

BucHoBku. JlnHaMivHI 3MiHH B CYCITUTBCTBI TA YCKIIA -
HEHHS YMOB BEICHHS Oi3HECY CTBOPIOIOTH HOBI BHUKJIHKH
JUlsl MApKETHHIOBUX ci1yk0 B2B mianpuemcts. Mapketo-
Jloram 1moTpioHO OIHOYACHO EKCIEPUMEHTYBATH 3 HOBUMH
pPEeKJIaMHUMH KaHajlaMu Ta 3a0e3ledyBaTy BUCOKI IOKa3-
HUKH PEHTA0CTHHOCTI MAapKETHHTOBHUX iHBecTHIid. [Ipu
IIbOMY iM 9acTO JOBOAWUTHCSA TBOPUO aJANTyBaTH IiIXOAN
3 IHIIUX PUHKIB, 30kpeMa B2C cexropy, mmoie aHamisy-
BaTH CBOIO I[IbOBY ayJAMTOPIIO Ta OCBOIOBATU HOBI (op-
MarH 1ojiadi peKJIaMHUX MOBIJOMJICHb.

i 3MiHK BeayTh 10 HOBOTO eTalry po3BUTKY B2B map-
KETHHTY, 1[0 3pOOUTH HOTO OUTBII JTUHAMIYHAM 1 KpeaTHB-
HHM, JJO3BOJISIFOUH IiJPHEMCTBAM Kpallle IPUCTOCOBYBa-
THCS 10 HOBUX YMOB PUHKY ¥ BUMOT CIIOXHBAYiB.
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FEATURES OF PROMOTION COMPLEX OF B2B SECTOR ENTERPRISES
IN THE MODERN ECONOMIC CONDITIONS

The purpose of this article is to determine the features of the promotion complex of B2B sector enterprises in
modern business conditions. Research methodology. During the research, the following research methods were used.:
abstract-logical, systemic-structural, method of analogies, structured and unstructured observations. Findings. This
article indicated the main factors that affect the peculiarities of marketing activities in the B2B sector. The main
advertising channels used by B2B enterprises were defined. It was pointed out that most traditional advertising tools
had lost their relevance for the B2B sector. Television, radio and outdoor advertising are used only on a spot basis or
with a significant marketing budget. In contrast, digital marketing tools became the core of the promotion strategies of
B2B companies. The main Internet marketing channels and tools for Ukrainian B2B companies were defined among
the following: SEO (Search Engine Optimization), Paid Search Ads in Google, banner advertising (Google Dipsaly
Network, other banner networks and direct publishing on the websites), Video ads via YouTube, SMM (Social Media
Management), targeting ads via social media (Facebook, Instagram, LinkedIn, TikTok), email and messenger marke-
ting (the most popular among them are Telegram, Viber, WhatsApp), marketplaces and listings. Characteristics and
features of application for each of the promotion channels were given. The trends observed in the advertising activities
of enterprises in the B2B sector were indicated. Dynamic changes in society and the complication of business condi-
tions create new challenges for B2B marketing services of enterprises. Marketers need to simultaneously experiment
with new advertising channels and ensure high ROI. At the same time, they often have to creatively adapt approaches
from other markets, in particular the B2C sector, analyze their target audience more deeply and master new formats for
submitting advertising messages. These changes lead to a new stage of B2B marketing development, which will make
it more dynamic and creative, allowing enterprises to better adapt to new market conditions and consumer demands.
Practical value. The results of the conducted research can be valuable for enterprises operating in the B2B sector for
structuring marketing activities and increasing the effectiveness of marketing activities in the current turbulent eco-
nomic conditions.

Keywords: industrial marketing, B2B marketing, Internet marketing, Internet promotion, Internet advertising.
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