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3ACTOCYBAHHSA INBOUND MAPKETHUHI'Y B B2B C®EPI:
MOKJIHUBOCTI, TIPOIEC BITIPOBAJI’KEHHSA TA OBMEXEHHS

Mema cmammi nonseae 6 0ocniodicenni cymnocmi inbound mapkemuney, 11020 Memooonozii ma ocobrusocmeti 6nposa-
Ooicennsi 8 B2B cghepi. I1i0 uac npoeedens O0CAIOHNCEeHHSL 3ACMOCO8Y8ANUCS HACMYNHI MEMOOU QOCALONCEHHSL: ADCMPAKMHO-
JO2IUHUTL, CUCEMHO-CIPYKIMYPHUL, MemoO aHAN02il, CIMPYKMYypOSaHUux i HeCMpyKmypo8aHux cnocmepedcersv. B dawiii
cmammi Oynu eusHaueri ocoonueocmi inbound mapxemuney 6 B2B cghepi. Bys onucanuii npoyec énpogaddicenns inbound
mapkemuney. Taxodc HA0aHo ONUC OCHOBHUX KAHAIE NOWUPEHHS KOHMEHNTY 8 PAMKAX Yb0o2o nioxody. bynu eusnaueni moosc-
aueocmi 3acmocyséanis inbound mapxemunzy ona pobomu 3 HaagHoio bazolo kicnmis. IIpoananizoeani oomescens 3acmo-
CY8aHHs 0aHO20 NIOX00Y MA 3A3HAYEHT albMepHAmMueHi nioxoou. Pesyiemamu npogedeno2o 00CaioNHCeH s MOdXCymb Oymu
YiHHUMU 018 NIONpUEMcms, wjo Gynxyionyioms 8 B2B cexmopi 0nsa cmpykmypuzayii MapKemuH208ux akmueHocmet ma
niosuLyenHs epeKmusHOCmi MapKemuH2060i OIILHOCI 8 HAAGHUX MYPOYIEHIHUX YMOBAX 20CHOOAPIOBAHHS.

Knrouoei cnosa: npomucnosuii mapkemune, B2B mapkemune, 1iooceHepayis, inmeprnem-mapxemune, inbound mapke-

muHe, 6XIOHUI MAPKEMUHe.

IocranoBka npodiaemu. B2B MapkeTHHTY TpaauIliitHO
MIPUAUTIETBCS MEHIIA yBara 3 OOKy HAayKOBOi CITUIBHOTH,
OCKUTbKY 3aJIMIIAETHCS MOMTUPEHOO TyMKa, 10 TIPOMHCIIOBI
PHMHKH € OLIbII KOHCEPBaTHBHUMU 1 CTaOLIBHUMHU B MOPIiB-
HSHHI 31 CHOXMBYMMH pHHKamu. BTim, 3a ocTaHHii dac
MacmTad 3MiH y CEpefOBHII TOCHOAPIOBAHHS MIPU3BIB JI0
3HAYHUX 3MiH B XapaKTepi PHHKIB Ta MapKETUHIOBOI HisiTb-
HOCTI Ha pUHKaX OpraHi3amiii-crioxxuBadiB. ToMy maiomoc-
JIPKEHUMH TIOKH 3aJIMIIAI0THCS OCOOIMBOCTI 3aCTOCYBaHHS
HOIYJISIPHOTO HUHI Cepejl MapKeToNoriB mixxony inbound
MapkeTuHry B B2B coepi.

AHAJ3 ocTaHHIX AOCTiKeHb i myOmikamid. [locmi-
JUKCHHIO Pi3HHX acIeKTiB inbound MapKeTHHTY TPHIUISIOTH
yBary K IHO3eMHi, TaK i BITYM3H:HI HAYKOBIIi. 3aCHOBHUKAMH
koHuenii inbound mMapkeTunry BBakaroTh b. Xariran Ta
J. llax, siki Briepiie 3armponoHyBaii el TepMiH, BUALTHINA
0COOJMBOCTI JIAHOTO X0y Ha MPOTUBArY TPaJuLiiiHOMY
MapKeTHHTOBOMY ITi/IXO/y, BHU3HAYMJIM OCHOBHI CKJIAJIOBI,
METOOJIOTII0 Ta IHCTpyMEeHTH BrpoBamkeHHA [1]. Takox
cepell iHO3EMHHX JOCTITHUKIB inbound MapKeTHHTY BapTo
sunimTy JI. [arpiyry-bantec, sika gociimKyBajia CyTHICTh
inbound MapkeTHHIY, HOTO CKJIaJIOBi, TlepeBark i HEJOMIKU
TIOPIBHSHO 3 KIIACHYHUM MapKETHHIOBUM ITiIXO/IOM Ta OCHO-
BHI KaHAJIM MOIIMPEHHS KOHTEHTY [2]. 3. bexkoBebkuit nocti-
JUKYBaB CYTHICTB iIX0qy inbound MapKeTHHTY, iCTOPiro HOTO
TIOSIBU Ta PO3BUTKY, METOJOJIOTIIO BIIPOBAPKEHHS Ta BHBYAB
JCKYCIMHI MUTAHHS IOMO BIAMIHHOCTEH MAHOTO ITiAXOMy
BiJl paHillle BiIOMUX IiAXO/IB iHTEpHET-MapKETUHT'Y Ta Mep-
CIIEKTHB MaiOyTHBOTO PO3BUTKY jaaHoro migxony [3]. Cepen
YKPAiHCHKNX HAyKOBIIB CHCTEMHO 3alMaeThCsl BUBYCHHSIM
inbound mapketraTy I.JI. UMb, sIKa TPYHTOBHO TOCIIIKY-
BaJla TEOPETHYHY OCHOBY inbound MapKeTHHTY, 30KpeMa
aHaJTi3yBaJia MiIXOqH Pi3HUX aBTOPIB, BHBYAIA Oa30BI M0JI0-
JKEHHSI JTAHOTO TiJXO/Y, IHCTPYMEHTapiii BIIPOBA/PKEHHS Ta
TIPUHIIMIIN YCHIIIHOTO 3aCTOCYBaHHs Ha NpakTuii [4; 5].

Metor0o naHoi cTarTi € JOCIIPKEHHI MOXIMBOCTEH
3actocyBanHs inbound mapkeTuaTy B B2B cdepi.
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Buknan ocHoBHoro marepiany pociaimxenns. B2B
MapKeTHHI ~ XapaKTepU3YIOThCSl CHEeHU(IYHAMU  pUcaMu
MapKeTHHTOBOI JiSUTBHOCTI OOYMOBJICHUMH OCOOHABOCTSMH
PHHKIB IIPOMHUCIIOBHX TOBapiB 1 MOCIYT. 3aIy4eHHs KITi€HTIB
€ Ha/I3BUYAIHO BaYKJIMBOIO MPUKIAJHOIO (YHKIIEI0 Mapke-
THHTY B ycix cdepax Oiznecy. [Ipore B B2B cdepi nanuii
nporiec HabyBa€e 0COOIMBOIO 3HAYEHHS BPaxXOBYIOUH CKJIaJ-
HICTb Ta TPUBAIICTH KyIiBeJIbHOTO NUKITY. Oco0IMmBO rocTpo
JTaHE TIITaHHS TOCTA€ B TIEPIONM KPHU3 Ta HECTAOLTFHOCTI,
a/DKe TIOMUT Ha MPOMUCIIOBI TOBAPH YacTO € TOXiTHUM Bij
CMIOXKUBYOTO TONUTY. TypOyJIeHTHICTH CydacHOTo CBITY 3ara-
JIOM Ta BiliHa B YKpaiHi CTaBJIATh JOAATKOBI BUKJIMKH MEPEN
nignpuemctBamu B2B cdepu, ne monuT 4acTo € moxiaHuM
BiJI CIIO)KMBYMX PUHKIB, 1 TOMY IIBHALIE Pearye Ha HeTaTHBHI
(hakTOpH 30BHIMIHKOTO CEPEIOBHIITA.

BaxuBo 3a3HauUMTH, MO IPOMUCIOBUN MApPKETHHI
BKJIIOYAE B ce0€ TPH OCHOBHHX KOMITOHEHTH:

1. MapkeTHHIOBI /i1 TOBHHHI [TOYMHATHCS Ta 0a3yBaTHCs
Ha [T0YaTKOBUX MOTpedax KIIiEHTIB;

2. OpieHTarist Ha KJIi€HTIB ITOBUHHA ITPOXOJIUTH Yepe3 BCi
(hYHKIIOHAIBHI MTiAPO3ILUTH i IIPHEMCTBA,;

3.3an0BONICHHS KITIEHTIB IMPOMHUCIOBOTO MiIIPHEMCTBA
MOBMHHO PO3IVISIIATHCH SIK 3aci0 JI0 JIOCATHEHHS! JIOBIOCTPO-
KOBHIX ITUJICH ITO TiJIBUIIICHHIO TOXOHOCTI MiAIpHEMCTRA [6].

B2B puHky, Ha SIKMX HasBHA BEJMKa KUIBKICTb IOTEH-
[IMHIX KITIEHTIB € JOCTaTHBO CXOKUMH Ha CIIOXKHBYI PUHKH
JIOpOTOBAPTICHUX TOBApiB TPHBAJIOTO BHUKOPUCTaHHA. Bin-
MOBiTHO HA HUX MOXYTH OUIBII aKTHBHO 3aCTOCOBYBATHCS
MapKEeTHHIOBI MiIXOH 31 CIIOKUBYMX pHHKIB. Came Ha cro-
JKMBYMX PHMHKaX BHHHKJIO MOHATTSA “inbound marketing”
(3 anen. — exionuni mapxemune). Inbound MapkeTHHT sIBIISIE
co00I0 TAaKTUYHMH KOMIUIEKC 3aXOJiB, CIIPSIMOBaHMX Ha
MOMIYK Ta 3aJTy4YEHHS CHOXKHMBAYiB HUIIXOM BHUKOPHUCTAHHS
(pOBHUX KaHATIB 3B SI3KY, PO3BUTOK (BIXOBAHHS) CIIOXKHBA-
YiB Y KOHTEKCTI LiJIel MiNPUEMCTBA, KOHBEPTAList 1X Y JIiH,
a TAKOXK aHaJIi3 Ta ONTUMI3AIlisl CIOYKHBAIIBKOT TIOBEMIHKH [4].
JlaHa KoHLemIisi cnpsiMOBaHAa HAa 3a0e3Me4YeHHsS] POAaKTHB-
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HOI B3a€MOJIIT CIIOKUBAYIB 3 MiAMPHEMCTBOM i OPi€HTOBAHA
Ha HaJlaHHS CII0)KNUBady KOPUCHOTO KOHTEHTY BIAIOBIZIHO JI0
TIOTOYHOTO €TaITy HOTo KyMiBENbHOIro NUBIXY [2]. 3 MOMeHTY
MOSBM JIaHA KOHIIEMIiss Halyna IIHPOKOi MOMYJIAPHOCTI
B CEpEOBHII HAYKOBILIB i mpakTukiB. IIpore akTuBHICTH ii
3acrocyBanHs B B2B cdepi 3aiuinaeTses 3Ha4HO HUXKUOIO,
Hix B B2C cdepi.

Bapro 3a3naunTy, mo inbound MapKeTHHT Lie HE JIHIIIE
PO CTBOPEHHSI KOHTEHTY (XO4a, 3BICHO, KOHTEHT € KIIIOYO-
BUM EJIEMEHTOM ITi€1 KOHIIETTIIii). BUOiIsatoTh HaCTyIHI eTari
inbound MapKeTHHTY:

* 3ayyeHHs BiJIBiIyBadiB;

+ KoHBeprallis BifiBilyBadiB y JIiIH;

* 3aKpuTTH yrox;

* IlepeTBOpeHHS CIIOKMBaYiB B JIOSUIBHUX, TIOXKUTTEBHX
CIIOXXMBAYiB 1 a/1BOKATiB OpeHmy [3].

3acTocyBaHHS inbound-MapKeTHHTY Ha MPOMFCIOBUX
PHMHKaX CYHPOBOIKYETHCSI HU3KOIO TPYIHOLIIB. PUHKM Tpo-
MHCJIOBUX CIIO)KUBa4iB TPAAWIIHHO BHUPIZHAIOTHCS BHCO-
KHAM piBHEM OOI3HAHOCTI IOKYIIIB, [0 BACYBAE ITiBHIIICHI
BHUMOTH JIO SIKOCTI KOHTEHTY. Kpim Toro, Yepe3 CKIamHi Ta
37e01TBIIOTO cbopManiaosaHi UK YXBaJCHHS piH.ICHL
10710 an/m6aHH}1 npoz[yKun CKJIaJIHO Bn6yz[y3am CTIMKHUIA
eMOLIMHMI 3B’SI30K MDK ITOCTa4aJbHUKOM 1 TIOKYIIIEM Ta
TpancdopMyBatu Horo y Qakrtuuny yroxy. BogHodac Mox-
JIMBOCTI BHKOPHMCTaHHs inbound-MapKeTHHTY iCTOTHO pi3-
HSATHCSI 3aJICXKHO Bifl KOHKpeTHOTo cextopy B2B. Tak, y chepi
CHPOBHHHHX PHHKIB IIOTEHITAJ ITHOTO i IXOIY € BKpaii oOMe-
JKEHHM, TOIIi SIK B «EKCTIIEPTHUX) TAITy3dX BiH BIIKpHUBA€ 3Ha-
YHI IEPCIIEKTUBH.

3 iHIIOrO OOKY, 3a3HAYCHI TPYAHOII MOXYTh 3YMOBIIFO-
BaTH HIDKYMH PIBEHb KOHKYpEHIIl 3a yBary HOTEHI[IHHMX
KJIEHTIB i OOMEXEHICTh JOCTYITHOTO KOHTEHTY Ha 0araTthox
B2B-punkax. YV Takomy BHIIaIKy inbound-MapKEeTHHT MOXKe
BUSIBUTHCSL PE3YJBTAaTHBHOIO CTpAaTeri€lo, sika JI03BOJISIE
BHOKPEMHUTHCSI Cepell KOHKYPEHTIB, ChOpMyBaTH PEITyTaIlif0
«EKCIepTay Ta 3aJlydaTH KJII€HTIB 13 MEHIIIMMH BUTPaTaMH.

IIpouec cTBOpeHHs KOHTEHTy B Mexax B2B-cexropy
€ CKJIamHuM 3aBiaHHsAM. Haitwacrime mis mporo ¢opmy-
€ThCSI KOMAH/Ia, IO CKJIAJIAETHCS 3 OHOTO UM KUTBKOX Taiy-
3€BHUX EKCIEPTiB (MIPaIiBHUKIB MiAMPHEMCTBA 200 3aITyIeHUX
(haxiBIIiB) Ta OTHOTO YH KiJIbKOX KOHTEHTMEHKEPIB 3aJIe)KHO
Bifl (popMary marepiany (KomipaiTep, BiZeooneparop i MOH-
Taxep, au3aiiHep Tomo). Ilpu mpoMy ramyseBuil ekcriept
BIZIITOBI/Ia€ 32 3MiCTOBE HAITOBHEHHS, TOMI SIK KOHTEHTMEHKeP
3abe3neuye HajeKHe O(OPMIICHHS BiITOBIIHO IO 00PaHOTO
¢dopmary. SIKicHMIT KOHTEHT € OIHUM i3 KITIOUOBMX MPUHIIU-
B inbound MapkeTHHTY, TOMY 3a0€3IeUeHHsI LILOTO apame-
TPY € KJIIOUOBHMM I YCIIXy IIbOTo migxomy [S5]. YV xoHTek-
CTi IM(POBOTO MaPKETUHT'y KOHTEHT MOKEe OyTH NMPAKTHYHO
OyIb-sIKOF0 (HOPMOIO TIHCHMOBHX, 3BYKOBHX a00 Bi3yallbHUX
3aco0iB MacoBoi iH(popMaIlii (HarpuKIIaI, OIOTH, eEKTPOHHI
KHUTH, OQiLliifHI JOKYMEHTH, ITyOJIiKaIlii B COIlialbHUX Mepe-
JKax, BeO-TpaHCIIALI, BeOiHAPH, TIOKACTH, BiZIeO, SICKTPOHHI
Jucty Toulo) [7].

[Ticnst cTBOpEHHS KOHTEHTY MOCTAE 3aBIaHHs HOTo eek-
THUBHOTO TIOUIMPEHHS Ta JOHECEHHS 10 IJIbOBOI ayAWUTOPIi.
VY mexax inbound-mapketuary B B2B-cexropi Haifgacrime
3aCTOCOBYIOTECS TaKi IHCTPYMEHTH.

TexkcTOBHII KOHTEHT y BeO-CEpeOBHMILI 3a3BHUYail IpoO-
CYBA€ThCS 3a JIOMOMOTOI0 TOIIyKoBOi onTumizariii (SEO).
KonkypeHnist y BuIaui 3a By3bKHMH Tally3eBUMH iH(pOpMAa-
LIHHUMM 3aITUTaMH 4acTo € BiTHOCHO HW3BKOIO, IIO CIPO-

IIy€ JOCSATHEHHSI BUCOKHX TIO3MIIIH Y MOIIYKOBHUX CUCTEMAX.
BukoprcraHHs IUIAaTHUX TTOUIYKOBHX PEKIAMHHMX KaMIaHil
y JaHOMY BHIIAJIKy € MEHII IOLIMPEHUM Yepe3 BHCOKY Bap-
TICTB 3aJTy4EHH CIIOXKMBA4a KOHTCHTY.

ComianbHi Mepexi BiIKPUBAIOTH 3HAYHI MOMKIIUBOCTI IS
MOLIMPEHHSI KOHTEHTY y Pi3HKX (opMarax (TEKCTOBOMY, Ipa-
(iuHOMY, BisIe0), BOAHOYAC 3a0€3IEUyI04M BHCOKHI DPiBEHB
IHTEpPaKTHUBHOCT] y B3a€MOJIii MOTEHIIMHUX KIIEHTIB 13 MiJ-
npueMcTBoM. [Ipore 3amyueHHs aymutopii vy B2B-chepi
€ CKJIAJIHAM 3aBJaHHsIM, OCKUIBKM KOHTEHT 3/1€0UIBIIOr0 Mae
parioHaIbHE [IJIOBE CIIPSIMYBAHHS Ta TOCTYIAETHCS B KOHKY-
PpeHTHiit 60poThOi 3a yBary eMoLiiHO HACHYEHUM PO3BaXKAIIb-
HUM MarepiasiaMm. OKpiM OpraHiYHOTO MOIIMPEHHS KOHTEHTY
IUIIXOM 3pOCTaHHsI 0a3W MiANMCHHKIB, aKTUBHO BHKOPHC-
TOBYIOTBCSL TAPTETOBAHI PEKJIAMHI KaMITaHil, CIIPIMOBaHI Ha
TIPOCYBAaHHS OKPEMIX KOHTEHTHIX OIWHHUII 200 3aXOIiB.

MeniitHi iHTepHET-KaMIaHii 3 BUKOPUCTAHHAM Tpadid-
HHX 1 BIJICOPEKJIAMHHUX OTOJIOIICHb MOXKYTh 3aCTOCOBYBATUCS
JUTSL TIONYJISIpU3allii KOHKPETHUX KOHTEHTHHX MPOAYKTIB a00
nofiid. [Tonpu 3MeHIIeHHs POl LbOTO IHCTPYMEHTY BHACII-
JIOK aKTHBHOTO PO3BHTKY COLIIABHIX MEPEXK, BiH MOXKE 3aJIU-
TIIATUCS TIEBUM SIK JTOMOMDKHUNA KaHaJ POCYBaHHSL.

Email-MapkeTHHr 1 MeCEHIKEpH PIAKO BHCTYIAIOTH
3ac000M MEPIIOr0 KOHTAKTy 3 MOTCHLIHHUMHU KITiEHTaAMHU
(OKpiM BHIIAJIKIB, KOJHM MECCH/DKCPH HAJIAIOTh MOXIIUBICTD
3aITyCKy IUIaTHHUX TapreToBaHUX KaMIiaiii, sik-oT y Facebook
Messenger uu Telegram). Y GUIbIIOCTI BUMIA/IKIB BOHH (DyHK-
IIOHYIOTh SIK IHCTPYMEHT YTPHMAaHHS KIIEHTIB Ta PO3BUTKY
B33a€MHH 13 HIMH LIUIIXOM JIOCTaBKH PEIECBaHTHOTO KOHTEHTY
Ta BUBE/ICHHsI Ha OE30CePEeIHIO KOMYHIKALIIO 3 [PE/ICTABHHU-
KaMH TiANPHEMCTBA.

OKpiM BJIaCHMX KaHaJiB IOIIMPEHHS! KOHTEHTY, IiIIpH-
€MCTBA TAKO)X BHKOPHUCTOBYIOTh 30BHIIIHI IJIaT(OPMH, IO
HaJIeXKaTh TPETIM CTOpoHaM. J{o HUX HaJexaTh IMyOmikaii Ha
CTEIiaTi30BaHNX Tay3eBUX PECypcax, y TEMAaTHIHUX TPy-
max 1 KaHajiax COIIAILHUX MEPex ad0 MECEHIKEPIB, y4acTh
y npoq)ecmnnx ommsiax i peI/ITI/IHFaX po3cuiikK 10 6aszax
I IMUCHUKIB CTOPOHHIX opraH13au1n a TaKoX y4acTb y rajy-
3€BUX 3aX0IaX — SIK OHJIAHH, TaK i oduiaiiH.

T'oBOpsTYM TIPO METOAM 3POCTAHHS HPONAXKIB BIACHUKH
1 MapKeTONIOTH TMiINPHEMCTB YACTIIIE OPIEHTYIOTHCS Ha
3aiydeHHs] HOBUX KitieHTIB. [Ipu npomy po0oTta 3 HasBHOIO
KITIEHTCHKOIO 0a3010 PO3MISIAETHCS K OYEBHIHA PYTHHHA
JUSUTBHICTB, B SIKIH HE MOXe OyTH OCOONMBHX iHHOBAIIIM.
B B2B cepi MapkeTHHIOBI BIIIUTH PiKO CIPSIMOBYIOTH CBOT
aKTHBHOCTI Ha HAsIBHUX KJII€HTIB, HATOMICTB 1€ € BUKJTFOYHOIO
30HOI0 BiIOBIOAJIBHOCTI BiUIUTYy mpomaxiB. BTim, Hapasi
ICHYIOTh MapKETHHIOBI IHCTPYMEHTH, SIKI MOXYTb 3HA4YHO
MIIBUIATH ¢PEKTUBHICTh POOOTH 3 HASBHUMH KITIEHTAMH Ta
NPUHECTH JOJATKOBHH JOX1 MiAPUEMCTBAM.

Bararo kepiBHWKIB MiIIPUEMCTB TOBHICTIO TIOKIIA[Ia€
po0OTY 3 HAasIBHUMH KIII€EHTAMH Ha BiIUIUT TIPOIAXYy, IPOTE
4acTo IIbOT0 MOXKe OyTH HEOCTATHBO 3 HACTYIIHUX IIPHYMH:

e Skmo HiI[HpI/IEIMCTBO KIIIEHT BEJIHKE, 3a1<yniBni MOXYTh
6yT1/1 po3noz[1neH1 MK pi3HUMH 0cobaMu abo HaBiTh rnz[po3-
JIJaMH, i TOMY HPEACTABHUK IIIIPUEMCTBA 3 SIKMM Hapasi
BEZIEThCsl poOOTa MOXKE MIPOCTO HE 3HATH PO iHIII OTPeOU
CBOTO TiJIPAEMCTBA, a iHIII 0COOM, MO 3IIHCHIOIOTH 3aKy-
MBI MOXKYTh HE 3HATH, IO TIEBHE MiATIPUEMCTBOM, 3 SKUM
BXKE BEJIEThCS CHIBIPAILsl, MOXKE 3alPOTIOHYBATH MPOAYKTH
JUTSL BUPIIIICHHS 1HIHUX TIOTPE0;

e SIKIIO Ha BEJIMKOMY MiANPHEMCTBI PIMIEHHS TIPO
KYIIBITEO IIPUIMAETHCS 3aKyITIBETEHIM KOMITETOM, IO CKIIa-
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JIAETBhCS 3 PI3HUX MOCAJIOBHX OCIO, B ITiIIPUEMCTBA-IIOCTA-
YalbHUKa MOKe He OyTH JOCTYIy 1O BCIiX WICHIB 3aKyIli-
BEIIBHOTO KOMITETY, TAKUM YMHOM MOXKJIMBOCTI MEHEDKepa
3 TIpOnaXy 3 JOHeceHHs iH(opMartii OyayTs 0OMekeHi;

* MeHemxkep 3 poaaxy Moxe OyTH HE BMOTHBOBAaHUM
Ha BUSBJICHHS HOBUX IOTpe0 KIIEHTA, TOMY IO BIH MOXe
ripire po30upaTics B IHIIMX MPOAyKTax MignpueMcTBa abo
HoMy Moxke OyTH HPOCTIIIIE TIPALFOBATH 3 «TapSTYUMID) 3alld-
TaMH iHIIUX KJI€HTIB 0e3 HeOOXiTHOCTI TOBTO MPOTIPAIbOBY-
Bary KJIIEHTA;

* Pexyrama a00 KOHTEHT NPUCBIICHHH 1HIIOMY TPOIYKTY
MIIPUEMCTBA MOXKE CHPUHAMATHCS OUIbII HATHBHO, HDK
npsiMa MPOTIO3HILT MEHE/Kepa 3 MPOJIaxy, 1 TAKMM YMHOM
OUTBII «M’SIKOY» TTBOIUTH i IIPHEMCTBO JIO YCBIOMJICHHS
oTpeOu.

ANTOpUTM BHPOBaDKeHHS inbound MapKeTWHTY IS
HasBHUX KITI€HTIB BiPI3HAETHCS Bil KIACHYHOTO 1 HOTO
MO)KHa PO3MOAUTMTH Ha KiJIbKa eTalliB:

1. BusHayeHHsT He3aKpUTUX NOTpeO KITi€HTa, JUIsl YOro
HEOOXiZHO 3’sICyBaTW BeCh CIEKTP MOTEHLIHHUX MNOTped
KITI€HTA, SIK1 ITIIPUEMCTBO-TIOCTa9aIbHUK 3/1aTHE 33/10BOJIb-
HUTH, 1| BUSHAYHTH $IKi 3 HUX BXKE€ 3aKPUTi KOHKYPEHTaMH;

2. AKkTyamizamis HasBHHX KOHTAaKTiB Ha IiAMPUEMCTBI-
KJTI€HTI Ta 3HAXOPKEHHS HOBUX KOHTAKTIB 0CI0 MPUHMAr04nX
piteHHs 200 BIUIMBAIOYMX HA PUIHATTA PillleHb MPOIYKTIB,
SIKI MOJKE 3aIIPOTIOHYBATH ITiIIIPUEMCTBO-TIOCTa4aJIbHUK;

3. 3arycK peKkIaMHIX aKTUBHOCTEH Ha IIJIbOBI KOHTAKTH
TATpHEMCTBA (PO3CHIIKH, PEKJIAaMHI KaMITaHii, 3aIpoIIeHHS
BiJIBIIaTH 3aXO/H);

4.IadopmyBaHHs BIIIOBIIAIBHUX MEHEMIKEPIB 3 IPo-
Jlax<y TpO BCI MapKETHHIOBI aKTHBHOCTI, B SKi 3aJy4ajucCh
MPENICTABHUKY KITiEHTA Ta 1X PEaKIlii Ha i aKTUBHOCTI.

Bapro Takox 3a3HaUMTH, 110 TMTAHHS aKTyali3awii HasB-
HHX KOHTAKTIB MEPII 32 BCE € 33/[a9C0 MEHEKEPa 3 IPOIaKy
BiJIMOBIIAJTEHOTO 32 KOHKPETHE MiAnprueMcTBO. Cepen BUIIIB
KOHTEHTY JUIsl HASIBHUX KJIIEHTIB XOPOLI PE3YyJIETaTH MOXKYTh
JIaTy caMe KeHCH Mpo PO3IIMPEHHS BUKOPUCTAHHSI ITPOIYKTIB
1 OCJTYT 1HIIMX KJIE€HTIB, OCKUIBKH BOHH OymyTh HaiOLIbII
perneBaHTHUMU. BapTo Takox 3a3Ha4MTH, 10 MOPS 3 aKTya-
Ji3ariero oTped KIi€HTIB Ta HaJaHHS iH(pOpMAaIIii Tpo HasiBHI
MIPOAYKTH MiIPHEMCTBA 3aCTOCYBaHHs inbound MapKeTHHTY
OyJle cpHsITH YTBEPIKEHHIO 00pa3y eKCIEPTHOCTI MiANpH-
€MCTBa-TIOCTa4asIbHHKA 1 TiJBUIIlYBaTH PiBEHb JIOSUTBHOCTI.

[MpuxmiepHUKKM Ta Nomynsipusaropu crparerii outbound
MAapKeTHHTY JIOCTaTHBO KaTerOpHYHO MPOTUCTABIISIOTH HOTO
TPaIMIIMHAM TigxomaM (sKi 0o0’€IHYIOTh MOHSTTAM oOut-
bound marketing (3 aHmI. — GuxiOHUll MapkemuHe)), SIKi
XapaKTepU3YIOTh K 3aCTapiii, HAaB SI3IHBI Ta Hee(eKTUBHI
B cydyacHuX ymoBax [l, c. 3-7; 2]. JouwinkHO BWU3HABATH
niepeBary inbound MapKeTHHTY, OZJHAK BayKJIMBO TAKOX YCBIi-
JIOMITFOBAaTH OOMEKEHHS IBOTO miaxomy. OCcoOIiBO IIe aKTy-
anpHO 171t B2B cdepw, ae MapKeTHHTOBA IisUTBHICTE Ma€ Psif
0COOIMBOCTEH.

3anyck inbound MapKETHHTY € JOCTATHBO KOIITOBHHM
3 TOYKH 30py BUTpAT pecypciB (HOTp16Ho CTBOPUTH KOHTEHT,
BUJITMTH OIO/KET Ha PEKJIaMHI KaMITaHii 3 BEJIMKHM OXOIUICH-
HSIM), TIpY 1IIbOMY HOTO KOHKPETHI pe3yJbTaTy B IUIAHI yKIIa-
JICHNX YTOA MOXXYTh OyTH CHIIBHO BimkmazmeHi B waci. Oco-
OJIMBO TOCTPO TIEH PU3UK MOCTAE TIPU BUXOJI MiNPHEMCTBA
Ha HOBI puHKH. [loi0Ha eKCraHcis cXoka Ha 3aIyCK crap-
Tary, Jie HeoOXi/THEe TECTYBaHHS BEJIMKOI KUIBKOCTI IioTes,
OTPHMaHHS IIBHIKOTO 3BOPOTHOTO 3B’SI3KY Bijl CIIOKHBAYiB
1 orepaTrBHE BHECCHHSI KOPEKTHB B CTPATETIIO 1 TAKTHKY TTiJI-

NPHEMCTBA. B MpOTHIIE)KHOMY BUIAJIKY € PU3UK BHTPATUTH
Gararo pecypciB Ha CTBOPEHHsI KOHTEHTY 1 (hopMyBaHHs Oa3n
T AMVICHUKIB, sIKi He OyIyTh 3aKpHBaTUCS B yromu. Takox Ha
nesknx B2B puHKax CTBOPEHHS KOHTEHTY MOXKE OyTH Jyke
MpOOIEMHUM 3 IPUYMHH BiJICYTHOCTI LIKaBUX 1H(OIPHBOMIB
B KOHKpETHiH chepi a00 MpUHAHATTS pillieHHs IO/I0 3aKYITiBII
BUKJIFOYHO BHXOJISTYM 3 YITKHX PalliOHATBHUX KpnTepi'fB abo
32 TCHJCPHUMH TPOLC/ypaMH (HarpuKIIaa, ONTOBI PUHKU
CUTBIOCHITPOIY KT, KOPHCHHX KONIAITHH TOLLO).

B mozmiOHuX cuTyalisx B Harodi CTalOTh iHCTPYMEHTH
Tpa;muiﬁHoro (outbound MapKeTHHTY), cepen sikux 111 B2B
cdepu IOLUIEHO BUALTUTH peKIIamy MpsMOro Bl}j[l"yKy (0
CTUMYITIOE TIOTEHIIIHOTO KITi€HTa 3BEPHYTHCS IO nmnpn-
€MCTBa (3asiBKa ab0 JI3BIHOK)) Ta XOJOAHY JIJOTCHEPALIifo
(cold outreach — 3 anan. xonooHe oxonients, WO TiepeadaIAE
IHiIamio TpsMOi KOMYHIKAIIii 3 OOKY IiIIIPHEMCTBA 3 TIOTEH-
IHHAME KJTIEHTaMU, sIKi JI0 IIbOTO HE B3aEMOMIISUTH 3 HUM).
OCHOBHUMH KaHaJIaM{ PEKJIAMH IIPSIMOTO BIAITYKY € TapreTo-
BaHI peKJIaMHi KaMIIaHii B COIliaJIbHIX MEpekax Ta MOIIYKO-
BUX cucTeMax. XOJo/IHa Jljorepeartis MoXKe 3iHCHIOBAaTHCS
[IUTSIXOM iHIINiaIi KoMyHiIKaIli B email po3cmikax, corianb-
Hux Mepexax (LinkedIn) Ta xomomHuX M3BIHKIB.

Pexrama mipsimoro Biaryky B B2B cdepi mae BinnoBigatu
psiay BUMOT, 11100 OyTu edekTrBHOMW0. [lepimM KpUTHIHIUM
(bakTOPOM € TOYHE HAIUTIOBAHHS Ha IUTHOBY AayAUTOPIIO.
MOXITMBOCTI TIOO HAIUTFOBAHHS CHJIBHO BiJIPI3HSIOTHCS
B PI3HUX pPEKJIaMHHX CHCTEMaX, TOMY IIIXOAM IO LEOTO
HIUBiMyanbHi. JpyruM KpUTHIHEM (PaKTOPOM € ITiATOTOBKA
ITiKaBO1 IIIHHICHOT POTO3HIIii 1151 KimieHTa. Ll miHHicHa Tipo-
No3ulis Mae OyTH e(heKTHBHO BiZIOOpa)keHa B PEKIIAMHOMY
OTOJIOLICHHI, BeOCANTI Ta IHIIMX MapKETHHIOBUX Marepiajiax,
3 SIKUMH OyIyTh KOHTAKTYBAaTH INOTEHLINHI KITi€HTH. SIKIIO
TIPOTIO3UIIiS HiYMM HE BIAPI3HAETHCA BiJ] KOHKYPSHTHUX, HE
BapTO PO3PaXOBYBaTH Ha BHUCOKI IMOKA3HUKH €(PEKTHBHOCTI.
TperiM KpuTUdHEM (aKTOpOM € MOOYIOBa CHUCTEMH Bif-
CTe)KEHHS! e()EKTUBHOCTI Ta 3a0e3MEeUEHHs! IHIMX OpraHia-
IIMHIX ACTICKTIB (PErIAMCHTH JIJIS BIUIUTY TPOAAXKIB M0N0
LIBUJIKOCTI peaKii Ha 3BepHEHHSI, CKPHUIITIB IPOJAXKIB TOIIO).

XonomHa JioreHeparliss Ma€ IPYHTYBAaTHUCS Ha 3HAYHIN
TiroToBYii poOoTi, mo Oye CYyTTEBO BIUIMBATH HA KiHIICBY
edexTuBHICTh. [ligroroBya podoTa Mae 3a0e3NeUNTH MAKCH-
MaJIbHY MEPCOHATI3AII0 B KOMYHIKAIIii 3 MOTCHIIHUM KJTi-
entom. L I IroToBYa po60Ta Ma€ BKJIIOYaTH BU3HAYCHHS
YITKHX HUTBOBUX ayz[mopm (B po3pisi rany3e1/1 1 miranmyseit),
aHai3 1x OoJieif i 3amuriB. baxkaHo onmcary ineanbHUiA Hpo-
¢imp wiienTa (Ideal Customer Profile), sikwit s Hac € Haid-
OuTpIn GakxaHWM I 3aydeHHsA. B ommci igeamsHOTO TIpO-
(im0 KITiEHTa MU MOYKEMO 3a3HAYUTH HABITh KOHKPETHI Ha3BU
T JMPUEMCTB, KUTBKICTh CIIBPOOITHHKIB Ta 00CATH peajtizartii.
HactynzuM etarom € miaroroBka 6a3u HUILOBUX ITiIIIPUEMCTB
1 30mpaHHs iH(OpMALIiT IIPO i MiATPHEMCTBA (3araJIbHA CHTY-
artist Ha ITiIIPUEMCTBI, IUTHOBI IPAIIBHAKY Ha SKUX JTOLLTHHO
CTIPSIMOBYBaTH KOMYHiKamito Tommo). s 300py i€l iHdop-
Mallil Ha 30BHILIHIX PUHKAX IOIIbHO 3aCTOCOBYBAaTH CIICIIi-
anpHi iHcTpyMeHTH: ZoomlInfo, Lusha, Apollo, Crunchbase,
UpLead, RocketReach. Ha ykpaiHcbkoMy prHKY 1moztiOHi gaHi
30uparn Baxkue, ane HasBHI JIoKaibHI cepsicu: Opendatabot,
YouControl. HasiHICTE TaH0i iHGOpMAILii JO3BOIATH BUSIBUTH
0Ci0 SIKI IPUHMAIOTh PillleHHs (Ta BIUTMBAIOTH HA MIPUIHATTS
pillleHb) Ta MaKCHMaJbHO IIEPCOHAJI3YBAaTH KOMYHIKAIiIO
3 HUMH. J1J151 TIPOBEJICHHS XOJIOIHNX PO3CUIIOK MOJKHA 3aCTO-
COByBaTH HacTynHi iHcTpymeHTH: Expandi, Snov.io, Dripify,
Saleshub.ai, LinkedIn Sales Navigator, Reply.io.
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BucnoBkn. Takum umHOM inbound MapKeTHHI MOXe
OyTH TEepCHEKTUBHOIO CTparteriero il mmignpuemcts B2B
CEKTOpY, JO3BOJIIIOUM BHOYJOBYBATH PEHyTAIil0 eKCIepT-
HOCTI IS TINPUEMCTB Ta €(DEeKTUBHO 3ailydaTd KITI€HTIB.
Takoxx inbound MapkeTuHT MOXe OyTH €(EKTHBHIM HCTPY-
MEHTOM JIJIs PO3LIMPEHHS CITIBIIpalli 3 HASIBHUMH KIIIEHTaMU
st minnpuemcts B2B cdepu. Buxopucranus manoro min-
XO/ly MOYKE 3Ha4YHO 3HM3UTH BAPTICTh 3BEPHEHHS MOTEHIH-
HUX KITIEHTIB Ta IMiABAIIUTH MaliOyTHIO KOHBEPCIIO B yTOIY 3a
PaxyHOK IOTIEPEIHBOTO IIPOTPIBY KIIEHTaY (TOOTO KITIEHTH
Bke OyIyTh 3209HO 3HAKOMI 3 MiATIPHEMCTBOM i B iX CBiJO-

MOCTI Bke Oyzie yTBepKeHUH 00pa3 eKCIIepTHOCTI MiJIpH-
emctBa). [l ycnixy inbound MapKeTHHI'Y KPHUTHYHO BaK-
JWBUM € PO3YMIiHHA iH(QOpPMaNitHUX MOTped MOTCHINIHHIX
KJII€HTIB, CTBOPEHHS SKICHOTO KOHTEHTY, SIKHMHA OIHOYACHO
3a70BONBHSE iH(OpMaNiiiHy moTpedy i IEeMOHCTPY€ eKCIIepT-
HICTb 1 KOHKYPEHTHI nepeBaru migmnpuemcrea. Brim, inbound
MapKEeTHHT Ma€ psiJi 0OMeXeHb Ta 0COOIMBOCTEH, sIKi 00Y-
MOBIIeHI crierugikoro B2B cexropy i He 3aBKIU € JOMLTb-
HHM U1 3aCTOCYBaHHS. B Takux cUTyalisx ONTHMaIbHAMA
3aJMIIAIOTECS TPAJUIIIHHI MApKETHHTOBI MIIXOMM TaKi SK
peKIIaMa IpsIMOTO BiATYKY Ta XOJIOAHA JIiAOTEHEePaLlis.
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APPLICATION OF INBOUND MARKETING IN THE B2B SPHERE:
OPPORTUNITIES, IMPLEMENTATION PROCESS AND LIMITATIONS

The purpose of the article is to study the possibilities of applying inbound marketing in the B2B sector. During
the research, the following research methods were used: abstract-logical, systemic-structural, method of analogies,
structured and unstructured observations. B2B marketing has traditionally received less attention from the scientific
community, as there is a widespread belief that industrial markets are more conservative and stable compared to
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consumer markets. However, recently, the scale of changes in the business environment has led to significant changes
in the nature of markets and marketing activities in the markets of consumer organizations. Therefore, the specifics
of applying the inbound marketing approach, which is currently popular among marketers, in the B2B sphere remain
poorly studied. This article identified the features of inbound marketing in the B2B sector. It was pointed out that B2B
markets, where there were a large number of potential customers, were quite similar to consumer markets for high-
value durable goods. Accordingly, marketing approaches from consumer markets could be more actively applied to
them. The process of implementing inbound marketing was described. It was stressed that content creation in the B2B
sphere may be difficult because the target audience had high expectations for content and difficulties competing for
attention with fun and entertaining types of content. The main content distribution channels within this approach were
also described (SEO, SMM, email and messengers, banner ads, third parties’ media resources). The possibilities of
applying inbound marketing to work with the existing customer base were identified. The limitations of the application
of this approach were analyzed and alternative approaches were indicated. In particular, it was stressed that using
inbound marketing considered involving significant resources and couldnt provide fast results. The results of the
conducted research can be valuable for enterprises operating in the B2B sector for structuring marketing activities and
increasing the effectiveness of marketing policy in the current turbulent economic conditions.
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